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We do.

54% expect to spend more
26% expect no change

20% expect to spend less*

Source’s unparalleled access to many of the biggest
consultancy-buying organisations means we are in the
unique position of being able to report on market trends
as seen by the people that matter most: clients. Our
Quarterly Trends in Consultancy Buying report, which is
available on a subscription-only basis, is based on an in-
depth survey of buyers, drawn from organisations from
a cross-range of sectors with a collective consultancy
spend of about £2.5hbn.

Forecasts for the next six months by: size
of consulting firm, type of consulting

firm, type of consulting service; l .
o |

Normal range of rates experienced by N\
clients, by grade of consultant and type
of consulting service;

ouon

* All Source reports are controlled by a Digital Rights Management system

To request your free sample copy of December 2009's
report, please email julie.cleashy@sourceforconsulting.
com or telephone 0845 293 0992. Please note, this
edition does not contain information on rates.

* Figures taken from Source’s March 2010 edition of the Quarterly Trends

in Consultancy Buying Report



